Practical Ideas for Growth
Episode: 4

Episode URL: https://inovautusconsulting.podbean.com/e/fear-of-selling-episode-4/

Brian Friedman Show Notes

Summary —

In this episode with Brian Friedman, we dive deep into the intricacies of sales, the potency of content
marketing, and Brian's personal journey in the sales realm. Brian shares his philosophy on selling as a
consultative process, emphasizing knowledge sharing instead of transactional interactions. With over
two decades of experience in diverse areas like tax, accounting, business process automation, and more,
Brian offers invaluable insights on content marketing strategies, the importance of patience in sales, and
his unique role as a "facilitator" in business development.

Main Points
In this episode, we discuss...

e The Power of Content Marketing — 00:01:15
o How asingle article became the number one lead generator — 00:02:04
o EisnerAmper's diverse content strategy — 00:02:55
e Sales as a Consultative Process — 00:04:40
o Providing prospects with knowledge — 00:05:32
o The balance between selling and educating — 00:06:20
e Brian's Role and Expertise — 00:16:41
o Theimportance of internal networking —00:13:30
o Clarifying his role as a facilitator in sales —00:17:12
e Managing Emotions in Sales — 00:18:03
o Sales as aroller coaster of emotions —00:18:45
o Focusing on controllable elements — 00:19:40
e Importance of Patience in Sales — 00:20:08

o Understanding it's a long-term game — 00:20:20

Guest Bio

Brian Friedman boasts over 20 years of diverse experience spanning tax, accounting, audit, IT controls,
artificial intelligence, finance, and more. Before joining EisnerAmper, Brian was associated with Wolters


https://inovautusconsulting.podbean.com/e/fear-of-selling-episode-4/

Kluwer Tax & Accounting US, where he held the position of Director of Professional Software Sales, as
noted on his LinkedIn. EisnerAmper's managing partner for markets and industries, Jay Weinstein, lauds
Brian's background, believing it will further amplify the firm's client-centric approach. Brian is also a
proud member of the American Institute of CPAs.

Connect

e Connect and Follow Inovautus Consulting on LinkedIn

e Like Inovautus Consulting on Facebook

e Follow Inovautus Consulting on Twitter

e Connect with Sarah Dobek on LinkedIn

e Connect with Ty Hendrickson on LinkedIn



https://www.linkedin.com/company/inovautus-consulting/
https://www.facebook.com/inovautus.consulting/
https://twitter.com/inovautus
https://www.linkedin.com/in/sjjohnson/
https://www.linkedin.com/in/tyhendrickson/
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