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Gabe Tevrizian Show Notes

Summary —

In this episode, Gabe Tevrizian, a seasoned marketing and business development executive, shares his
insights on the evolving landscape of sales and marketing in the business realm. As the digital world
reshapes traditional practices, Gabe discusses the prominence of empathy-based marketing, the
increasing significance of the customer experience, and the evolution of sales funnels. Highlighting the
nuances of virtual selling, Gabe underscores the importance of making digital interactions feel human
and emphasizes the essence of genuine listening in the sales process. Whether you're a veteran in the
business or just starting, this episode sheds light on the transformative nature of sales and marketing in
today's digitized world.

Main Points
In this episode, we discuss...

e Empathy-Based Marketing — 00:05:04

o The new-age approach to marketing — 00:05:37

o Solutions presented constructively — 00:05:52
e Customer Experience (CX) Journey — 00:08:14

o Emphasis on the core of business —00:08:39

o The importance of understanding client's needs — 00:09:11
e The Changing Sales Funnel — 00:15:35

o Marketing's dominant role in the funnel — 00:16:08

o The alignment between marketing and sales — 00:16:50
e Virtual Selling and its Significance — 00:18:23

o Challenges of connecting virtually — 00:18:50

o Turning digital experiences human —00:19:05
e Redefining Selling — 00:20:01

o Genuine intention and listening — 00:20:42

o Being human in sales —00:21:02


https://inovautusconsulting.podbean.com/e/fear-of-selling-episode-6/

Guest Bio

Gabe Tevrizian is a growth-oriented marketing and business development professional boasting two
decades of experience in B2B and professional services. With a genuine passion for brand management,
lead generation, and enhancing client experiences, Gabe effectively steers marketing and sales teams
toward creating client value and uncovering growth avenues. He champions efficient communication
and cross-functional collaboration and excels in crafting robust go-to-market growth strategies.

Connect

e Connect and Follow Inovautus Consulting on LinkedIn

e Like Inovautus Consulting on Facebook

e Follow Inovautus Consulting on Twitter

e Connect with Sarah Dobek on LinkedIn

e Connect with Ty Hendrickson on LinkedIn

e Connect with Gabe Tevrizian on LinkedIn
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